
Sponsor  Thermometer
- A Sponsor can have their name applied to a line on the thermometer once for every $250.00 of sponsorship.

- Bronze level = 1 line

- Silver Level = 2 lines

- Gold Level = 4 lines

- Give something away for every 5 lines filled.

- The Sponsor Chairman is responsible for implementing an aggressive underwriting program for all merchandise used on the sponsor table for use with this thermometer.  This is NOT designed to be a trading dollars for dollars program.

- The ideal situation here is for 100% of the merchandise to be underwritten or donated but the total absolute cost for the committee on merchandise should never exceed $200.00 for ever 10 sponsors.

- This program when used correctly will add many valuable dollars to the bottom line of your event and add crucial acres of habitat on the ground, which after all is the reason we all do what we do!

Ideas for merchandise to be used on the sponsor table for use with the thermometer:

- Framed prints

- Framed sponsor prints

- 10/30 guns

- Guns won from the easel program

- Knives

- Close out guns from your FFL dealer

- Sponsor merchandise form national when available

-Special hunts donated by other sponsors

- Offer incentive items to new sponsors or current sponsors that upgrade to the next level.

- Cost on any incentive items should not exceed $20.00

- Also offer 2 tickets to the next committee event

- Offer the incentive item and 2 dinner tickets for $25.00

$275.00 = Bronze level sponsor and their name on 1 line of the thermometer

$525.00 = Silver level sponsor and their name on 2 lines of the thermometer

$1025 = Gold level sponsor and their name on 4 lines of the thermometer

- Incentive ideas are many.  A local merchant can be used or a preferred vendor for DU with embroidery or engraving to be done by a local merchant.

-Remember to keep total cost down and under $20.00.  Strive to have it all underwritten.

- Knives, duffle bags, hats, duck calls, decoys, and shirts are items that can be used.  An item that can be bought and engraved or embroidered locally with the sponsors name on it and identifying him/her as a Ducks Unlimited sponsor can be very appealing.

- Make sure you let everyone know that all merchandise and incentive items are only available to sponsors at your event.

- A great MC at your event can go a long way to help market the program and direct people to the sponsor table.

- Encourage all existing and new sponsors to make the 4 yr. Wetlands For Tomorrow pledge.

- Requires no up front money.  They are just making a pledge to continue their sponsorship for the next 4 years.

- All pledges receive a special Wetlands For Tomorrow pin to wear.

- Make sure all new sponsors and Wetlands For Tomorrow Pledges choose 1 of the 6 initiatives to dedicate their sponsorship money to.  They are all listed in the brochures found in the sponsor kit sent for your event.

- Encourage the use of the MPO (Monthly Pay Option) for new and existing sponsors.  The different amounts for the different levels are also found in the brochure from the sponsor kits.

- This is also the easiest way to ensure that a sponsor renews their sponsorship.  The only way the payment can be stopped is if they go to the bank and cancel it.  Once it is started, most people just get used to the payment coming out of their account every month.  They know every year they do this, at least 1 acre of habitat has been restored in their name and they helped to put more ducks in the sky!

Good luck to all of you and you are always free and encouraged to contact me anytime if you have any questions, ideas, or maybe want to share a success story with me.  I would love to hear from you.  Thanks for all your efforts and hard work as we all work together to put habitat on the ground now so that our skies can be filled with migrating ducks and geese this fall!!

Chuck Baker

Missouri Sate Sponsor Chairman

bakers@ktis.net
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